
Seven Networking Seven Networking Seven Networking Seven Networking 

Strategies to Increase Strategies to Increase Strategies to Increase Strategies to Increase 

Your Bottom LineYour Bottom LineYour Bottom LineYour Bottom Line



Who We Are?Who We Are?Who We Are?Who We Are?



Networking Works!Networking Works!Networking Works!Networking Works!



Strategy #1 Strategy #1 Strategy #1 Strategy #1 –––– Plan AheadPlan AheadPlan AheadPlan Ahead

Know who your ideal customer is and who it is that Know who your ideal customer is and who it is that Know who your ideal customer is and who it is that Know who your ideal customer is and who it is that 

your business serves.  Choose to attend those your business serves.  Choose to attend those your business serves.  Choose to attend those your business serves.  Choose to attend those 

networking events that caters to your ideal market.  networking events that caters to your ideal market.  networking events that caters to your ideal market.  networking events that caters to your ideal market.  

This will allow you to This will allow you to This will allow you to This will allow you to ace your event before you ace your event before you ace your event before you ace your event before you 

even arriveeven arriveeven arriveeven arrive. . . . 



Strategy #2 Strategy #2 Strategy #2 Strategy #2 –––– Ask for ReferralsAsk for ReferralsAsk for ReferralsAsk for Referrals

Have a Referral Plan.  Just in case you donHave a Referral Plan.  Just in case you donHave a Referral Plan.  Just in case you donHave a Referral Plan.  Just in case you don’’’’t meet t meet t meet t meet 

your ideal customer have a back up plan to ask for your ideal customer have a back up plan to ask for your ideal customer have a back up plan to ask for your ideal customer have a back up plan to ask for 

referrals.  referrals.  referrals.  referrals.  



Strategy #3 Strategy #3 Strategy #3 Strategy #3 –––– Ditch the Pitch!Ditch the Pitch!Ditch the Pitch!Ditch the Pitch!

Forget your 30Forget your 30Forget your 30Forget your 30----second commercial and speak from second commercial and speak from second commercial and speak from second commercial and speak from 

your heart.  You know exactly what it is that you your heart.  You know exactly what it is that you your heart.  You know exactly what it is that you your heart.  You know exactly what it is that you 

love about your business. love about your business. love about your business. love about your business. 



Strategy #4 Strategy #4 Strategy #4 Strategy #4 –––– Follow Up!  Follow Up!Follow Up!  Follow Up!Follow Up!  Follow Up!Follow Up!  Follow Up!

The fortune in networking is truly in the follow up.  The fortune in networking is truly in the follow up.  The fortune in networking is truly in the follow up.  The fortune in networking is truly in the follow up.  

Have a strategy for following up with your leads.  Have a strategy for following up with your leads.  Have a strategy for following up with your leads.  Have a strategy for following up with your leads.  

What do you do with your cards?  Do you add What do you do with your cards?  Do you add What do you do with your cards?  Do you add What do you do with your cards?  Do you add 

them to a list?  This is what we suggest:  Use them to a list?  This is what we suggest:  Use them to a list?  This is what we suggest:  Use them to a list?  This is what we suggest:  Use 

Constant Contact Constant Contact Constant Contact Constant Contact .  .  .  .  



Strategy #5 Strategy #5 Strategy #5 Strategy #5 –––– Stand out from the crowd Stand out from the crowd Stand out from the crowd Stand out from the crowd 

with videowith videowith videowith video

Everyone follows up with using email.  But try Everyone follows up with using email.  But try Everyone follows up with using email.  But try Everyone follows up with using email.  But try 

incorporating video in your email and stand out incorporating video in your email and stand out incorporating video in your email and stand out incorporating video in your email and stand out 

from the crowd.  from the crowd.  from the crowd.  from the crowd.  



Strategy #6 Strategy #6 Strategy #6 Strategy #6 –––– Work the Net, DonWork the Net, DonWork the Net, DonWork the Net, Don’’’’t Get t Get t Get t Get 

Caught In ItCaught In ItCaught In ItCaught In It

DonDonDonDon’’’’t waste too much time online.  Use the Net to t waste too much time online.  Use the Net to t waste too much time online.  Use the Net to t waste too much time online.  Use the Net to 

increase the value of personal and business increase the value of personal and business increase the value of personal and business increase the value of personal and business 

relationships.  Use it as a tool to enrich your relationships.  Use it as a tool to enrich your relationships.  Use it as a tool to enrich your relationships.  Use it as a tool to enrich your 

networking experiences. networking experiences. networking experiences. networking experiences. 



Strategy #7 Strategy #7 Strategy #7 Strategy #7 –––– Learn from the BestLearn from the BestLearn from the BestLearn from the Best

DonDonDonDon’’’’t try to go it alone.  Learn from those that have t try to go it alone.  Learn from those that have t try to go it alone.  Learn from those that have t try to go it alone.  Learn from those that have 

done it successfully.  Pick up a copy of Network to done it successfully.  Pick up a copy of Network to done it successfully.  Pick up a copy of Network to done it successfully.  Pick up a copy of Network to 

Increase Your Net Worth! Increase Your Net Worth! Increase Your Net Worth! Increase Your Net Worth! 
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